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Joanna Jemielniak is an Associate Professor at the Centre of Excellence for International Courts, Faculty of Law, University of Copenhagen. She specializes in international business law and arbitration. Joanna Jemielniak graduated from Harvard Law School and from University of Warsaw (summa cum laude). She was a Fulbright Fellow at Harvard Law School in 2004/05 and subsequently held visiting appointments at UNIDROIT (2006), Harvard Law School (2007), and the University of California, Berkeley School of Law (2008). She is a member of the Editorial Board of the International Journal for the Semiotics of Law and an International Collaborator to International Commercial Arbitration Practices: A Discourse Analytical Study. She is an author of a number of publications, including the most recent book “Legal Interpretation in international Commercial Arbitration” (Ashgate 2014) and a forthcoming volume “Judicial Authority in International Economic Law”, co-edited with Laura Nielsen and Henrik Palmer Olsen (Cambridge University Press). 
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The course discusses international business agreements in a broader context of international trade and current economic trends. The main objective of the course is to acquaint students with different aspects of contractual practice in the dynamically evolving field of international commerce. Rapid processes of globalization in international trade give rise to increasing expectations regarding legal services. Lawyers facilitating transnational transactions frequently face challenges, which do not find direct counterparts in the domestic practice. Even if the types of agreements and contractual arrangements seem similar to the domestic ones, their conclusion, performance and termination often deeply differs in an international business environment - so familiarity with international practice is a key professional competence. For businesspersons, who are parties to such contracts, this knowledge is also a crucial asset, allowing them for successful planning and execution of international agreements, as well as for full and fruitful collaboration with legal counsel. 
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The course aims at a structured presentation of legal aspects of international contracting. The discussion will focus on international business law issues, but also embrace the perspectives of economics, negotiations and international trade. Such competences as understanding of specific needs of the international business environment, ability to establish efficient communication between lawyers and commercial clients, and interpersonal skills required for successful negotiations will be practiced along with case analysis, use of contract forms and clauses, and formulation of opinions. 
The course provides participants with knowledge of legal instruments of both: public and private origin, regulating and supporting international business contracts. After a discussion of general issues, selected types of agreement, particularly popular in international commercial exchange, are examined in detail. The course presents competing strategies in drafting cross-border contracts (contractual formalization vs. the demands of quick flow of commerce) and demonstrates practical consequences of adopting them. Extensive use of case studies is provided in order to exemplify recurring problems and possible ways of addressing them, found in the international contractual practice. Interactive exercises such a negotiations simulations will engage students into team- and individual work.
Course topics:
 International Business Transactions (IBTs) in the global context of cross-border trade. IBTs and dispersed business activity (global production networks)
 sources of law for international commercial contracts
 formation, performance and termination of commercial contracts
 standard trade terms. model forms
 international sale of goods
 agency
 distributorship
 licensing
 franchising
 dispute resolution
Competence Description: 
The course acquaints students with the role of contractual obligations in cross-border commercial practice. It aims at enabling the students to:
- explain and solve problems of law applicable to a contract,
- present main sources of public international law and lex mercatoria on international contracts and explain their role in the cross-border trade, 
- identify and resolve issues of concluding, terminating and modifying a contract, 
- analyze problems and propose solutions for negotiating particular types of transnational commercial agreements,
- critically use standard contractual forms and clauses,
- develop, organize and present arguments on proposed contractual solutions in a correct, precise and professional way,
- identify adequate methods of dispute resolution.
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Daniel C. K. Chow and Thomas J. Schoenbaum: International Business Transactions: Problems, Cases, And Materials. Aspen Publishers 2010 
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Fabio Bortolotti: Drafting and Negotiating International Commercial Contracts. Wolters Kluwer Law & Business 2009. 
Joseph Morrissey and Jack M. Graves: International Sales Law and Arbitration. Aspen Publishers 2013
Eldon H. Reiley International Sales Contracts: The UN Convention and Related Transnational Law. Carolina Academic Press 2008

窗体底端

image5.jpeg
LPREREQUISIT




image6.jpeg
{METHODS OF INSTRUCTION]




image7.jpeg
TEVALUATE




image8.jpeg




image9.jpeg
[ ABOUT THE INSTRUCTOR]




image10.jpeg
[ COURSEDE;

RIPTION]




image11.jpeg




image12.jpeg
I Texthonks]




image13.jpeg




image1.jpeg
[ COURSETITLEY




image2.jpeg
TINSTRUCTOR]




image3.jpeg
ISTUDENTS]




image4.jpeg
LIEACHING LANGUAGE]Y




