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Helen Bao, Female, University Lecturer in Real Estate Finance.
Education：Ph.D. Statistics, City University of Hong Kong, Hong Kong
Position Held：University Lecturer in Real Estate Finance, Department of Land Economy, University of Cambridge
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1. The objective of this course is to familiarize students with key concepts, issues and theories in behavioral economics, and the applications in China’s financial market analysis. At the end of this course, students should be able to understand and critically evaluate behavioral economics theories and methodologies that are relevant to China.
2. This course introduces the theories and practices of behavioural economics, including the connection and differences between classic economic theory and behavioral economics theory, commonly used tools in behavioral economics, and the applications of behavioral economics in public policy making as well as financial market analysis. It will focus on the challenges and opportunities of applying these theories and methods in China by comparing the differences in theories and practices across countries.
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Chapter 1 An Introduction to Behavioral Economics
Chapter 2 Methodology
Chapter 3 Values, Preferences and Choices
Chapter 4 Beliefs, Heuristics and Biases
Chapter 5 Prospect Theory: Introduction
Chapter 6 Prospect Theory: Applications
Chapter 7 Mental Accounting
Chapter 8 Social Preference
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